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Type In Rs Cr 
No of Shares (Mn) 

% of 
Issue 

Upper Lower 

QIB 130 6.05 6.37 50 

NIB 39 1.82 1.91 15 

Retail 91 4.24 4.46 35 

Em-

ploy. - - - - 

Total 260 12.8 12.1 100 

Details of the Issue 

Price Band ₹ 204 – ₹ 215 

Issue Size ₹ 260.15 Cr 

Face Value ₹ 10  
Bid Lot 69 
Listing on BSE, NSE 

Post Issue Mcap ₹ 1,033.11 Cr 

Investment Range ₹ 14,076  -  ₹ 14,835 

Important Indicative Dates (2024) 

Opening 31 – Dec 
Closing 02 – Jan 

Basis of Allotment 03 – Jan  

Refund Initiation 06 – Jan 

Credit to Demat 06 – Jan 

Listing Date 07 – Jan 

Offer Details 

Offer Size ₹ 260.15 Cr  

Fresh Issue ₹ 184.90 Cr 

OFS ₹ 75.25 Cr 

Company Profile  

Indo Farm Equipment Limited (IFEL), established in 1994, is a fully integrated manufac-

turer with over two decades of experience. The company specializes in tractors and 

pick-and-carry cranes, which account for 99.57% of its sales, while the remaining 0.43% 

comes from farm equipment such as harvester combines, rotators, and related spares. 

IFEL generates 93% of its revenue from domestic markets and 7% from exports. 

The company operates ISO 9001:2015 certified manufacturing facilities spanning 

127,840 sq. meters in Baddi, Himachal Pradesh. These facilities include a captive found-

ry, dedicated machine shop, fabrication, and assembly units. IFEL has a production ca-

pacity of 12,000 tractors per year (16 HP to 110 HP) and 1,280 pick-and-carry cranes per 

year (9 tons to 30 tons). The company is also expanding its capabilities with the acquisi-

tion of additional land near its current facility to set up a new unit, increasing crane 

production capacity by 3,600 units annually. As of June 30, 2024, IFEL employed 938 

individuals, demonstrating its commitment to growth and excellence in the manufactur-

ing sector. 

 

Business Highlights & Services  

Indo farm operate under vertical integration business model. This vertical integration 

enables in-house manufacturing of over 330 tractor components and 190 crane compo-

nents, including critical parts like cylinder blocks, transmission housings, and hydraulic 

winches, ensuring cost efficiency, quality control, and streamlined production time-

lines. Equipped with advanced R&D capabilities, have developed indigenous technolo-

gies, such as re-entrant type combustion chambers for improved fuel efficiency. The 

backward integration supports a diverse product range, enhances operational efficien-

cy, and reduces third-party dependence, making us highly competitive in cost and quali-

ty in both tractor and crane segments. 

IFEL offer wide range of tractor from 16HP to 10HP in both 2WD and 4WD configuration. 

Key models, including the 65, 75, 90, and 110 HP tractors, are developed for export 

markets such as Africa, Latin America, the Middle East, and Asia. Additionally, the 

1,026 (26 HP) model is specifically designed and homologated for the European market. 

In the pick-and-carry crane segment, IFEL manufactures cranes with capacities ranging 

from 9 tons to 30 tons in 2WD and 4WD variants. These cranes, known for their safety, 

efficiency, and productivity, serve industries such as engineering, construction, infra-

structure, and mining. Their versatility enhances operator efficiency while meeting the 

growing demands of infrastructure development. With an established infrastructure and 

a diverse product lineup, IFEL is well-positioned to scale rapidly, leveraging equity infu-

sion to capitalize on opportunities in domestic and global markets. 

Exports currently contribute approximately 7% to IFEL total sales. However, the strong 

track record of product acceptance across numerous countries highlights the company's 

impressive international footprint. Company has a presence in diverse markets, includ-

ing Afghanistan, Algeria, Bangladesh, Belgium, Bhutan, Brazil, Chile, Ethiopia, Gabon, 

Germany, Ghana, Hungary, Italy, Japan, Jordan, Kenya, Kuwait, Lebanon, Malawi, Mau-

ritius, Mexico, Myanmar, Namibia, Nepal, Netherlands, Nigeria, Oman, Poland, Tanza-

nia, Saudi Arabia, Spain, Sudan, Syria, the United Kingdom, Uruguay, Uganda, Yemen, 

and Zimbabwe. This expansive reach underscores the company's global potential and 

commitment to quality and customer satisfaction. 

Investment Rationale 

 Equity capital raised from markets will fund expansion in the Pick & Carry Cranes divi-

sion, capitalize the NBFC, and enhance branding, marketing, and dealer network to 

maximize production capacity utilization. Additionally, IFEL aims to reduce its debt 

levels by ₹50 Cr, improving the consolidated debt-to-equity ratio of 0.72x as of June 30, 

2024. This will strengthen the balance sheet, enhance profitability, and create long-

term shareholder value. 

Invest Now 

Lead Manager 

Aryaman Financial Services Limited 
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IFEL is focusing on the niche Pick & Carry Crane market, leveraging its tractor manufacturing expertise. Unlike the highly competitive 

tractor industry, the Pick & Carry Crane segment offers limited global competition and robust demand. Crane sales grew at a CAGR of 

44.77% over the past three years, with capacity utilization rising from 67% in FY22 to 99% in FY24. To meet growing demand, IFEL plans to 

expand annual crane production capacity to 3,600 units with minimal capital investment, utilizing existing shop capacities. The Indian 

crane market is expected to grow at 5-6% CAGR over the next five years, driven by government and private infrastructure investments. 

Enhanced capacity will enable IFEL to capitalize on increasing demand and strengthen its position. IFEL aims to expand its dealer network 

from 159 to over 500 in three years, backed by a dedicated dealer development division and targeted marketing efforts. Furthermore, it 

plans to penetrate export markets for tractors and cranes, focusing on SAARC nations and other emerging economies. These initiatives will 

drive higher sales realizations, profitability, and market share. 

 

Business Segment Mix 

 

 

 

 

 

 

 

 

Geographical Mix 

 

 

 

 

 

 

 

Customer Base 

 

 

 

 

 

 

 

 

Peers Comparison 

 

 

Name of the company 
Face Value 

(₹) 

Total Income 

(₹ Cr) 
EPS NAV (₹) P/E 

Indo Farm Equipment Limited 10 375 3.3 65 NA 

 Peers Group 

Action Construction Limited 2 2,914 27 110 36 

Escort Kuboto Limited 10 2,818 105 879 29 
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Companies Competitive Strength : 

 Fully Integrated and established Manufacturing Setup. 

 Well Educated & Experienced Management. 

 In-House NBFC Setup. 

 Manufacturing Wide Range of Products. 

 Product acceptability in multiple countries and wide variety of financial institutions. 

 

Key Strategies Implemented by Company  

 Augment capital base for scaling and expanding the operations. 

 Reduce Debt Levels and improve Debt to Equity Ratio. 

 Focus on the niche market of Pick and Carry Cranes. 

 Augment the Dealer Network and Sales Force. 

 

 

 

 

 

 

  

 

 

 

 

 

 

Valuations and Recommendation:  

 Based on annualized FY24 earnings to pre-IPO paid-up equity capital of the company, The issue is priced at a EV/EBITDA of 20x. 

Thus the issue appears to be fairly valued compared to its business and PAT growth of the business.  

 Indo Farm Equipment Ltd. (IFEL) is a fully integrated manufacturer of agricultural and construction equipment, offering a diverse 

product portfolio ranging from 9hp to 19hp tractors and 9-ton to 30-ton cranes. As of September 30, 2024, the company has an 

annual manufacturing capacity of 12,000 tractors and 1,280 cranes. IFEL is expanding its production capacity by 3,600 units, 

which will increase crane production capacity to 4,880 units per annum, expected to be operational by Q2 FY26. The company is 

also investing IPO proceeds in Barota Finance, which will strengthen its dealer network and boost tractor sales. With the Indian 

crane market projected to grow at a 5-6% CAGR over the next five years, driven by government and private infrastructure invest-

ments, IFEL is well-positioned to capitalize on this growth through its expanded capacity, diverse product offerings, and enhanced 

dealer network. Hence, we recommend an "Subscribe" rating on the issue. 

Particular (INR in Cr) Q1FY25 FY24 FY23 FY22

Net Worth 342        317             290             275             

Revenue 76          376             372             353             

Growth (%) 1% 5%

EBITDA 12.66     63               59              52              

EBITDAM (%) 16.8% 16.6% 15.8% 14.8%

PAT 2           16               15              14              

PATM (%) 11.2% 4.6% 4.5% 6.4%

ROE (%) 0.7% 5.1% 5.4% 5.1%

ROCE (%) 1.73% 8.96% 8.84% 7.96%
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Disclaimer: This report has been prepared by GEPL Capital Private Limited ("GEPL Capital "). GEPL Capital is regulated by the Securities and Exchange Board of India. This report does not consti-

tute a prospectus, offering circular or offering memorandum and is not an offer or invitation to buy or sell any securities, nor shall part, or all, of this presentation form the basis of, or be relied 

on in connection with, any contract or investment decision in relation to any securities. This report is for distribution only under such circumstances as may be permitted by applicable law. 

Nothing in this report constitutes a representation that any investment strategy, recommendation or any other content contained herein is suitable or appropriate to a recipient’s individual 

circumstances or otherwise constitutes a personal recommendation. All investments involve risks and investors should exercise prudence in making their investment decisions. The report 

should not be regarded by the recipients as a substitute for the exercise of their own judgment. Any opinions expressed in this report are subject to change without notice and may differ or be 

contrary to opinions expressed by other business areas or groups of GEPL Capital as a result of using different assumptions and criteria. GEPL Capital is under no obligation to update or keep 

current the information contained herein. The securities described herein may not be eligible for sale in all jurisdictions or to certain categories of investors. Options, derivative products and 

futures are not suitable for all investors, and trading in these instruments is considered risky. Past performance is not necessarily indicative of future results. Foreign currency rates of exchange 

may adversely affect the value, price or income of any security or related instrument mentioned in this report. Any prices stated in this report are for information purposes only and do not 

represent valuations for individual securities or other instruments. There is no representation that any transaction can or could have been effected at those prices and any prices do not nec-

essarily reflect GEPL Capital’s internal books and records or theoretical model-based valuations and may be based on certain assumptions. Different assumptions, by GEPL Capital or any other 

stheirce may yield substantially different results. GEPL Capital makes no representation or warranty, express or implied, as to, and does not accept any responsibility or liability with respect to, 

the fairness, accuracy, completeness or correctness of any information or opinions contained herein. Further, GEPL Capital assumes no responsibility to publicly amend, modify or revise any 

forward-looking statements, on the basis of any subsequent development, information or events, or otherwise. Neither GEPL Capital nor any of its affiliates, directors, employees or agents 

accepts any liability for any loss or damage arising out of the use of all or any part of this report. In no event shall GEPL capital be liable for any direct, special indirect or consequential damag-

es, or any other damages of any kind, including but not limited to loss of use, loss of profits, or loss of data, whether in an action in contract, tort (including but not limited to negligence), or 

otherwise, arising out of or in any way connected with the use of this report or the materials contained in, or accessed through, this report. GEPL Capital and its affiliates and/or their officers, 

directors and employees may have similar or an opposite position in any securities mentioned in this document (or in any related investment) and may from time to time add to or dispose of 

any such securities (or investment). The disclosures contained in the reports produced by GEPL Capital shall be strictly governed by and construed in accordance with Indian law. GEPL Capital 

specifically prohibits the redistribution of this material in whole or in part without the written permission of GEPL Capital and GEPL Capital accepts no liability whatsoever for the actions of third 

parties in this regard.  
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